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Safe Harbor Statement

Some of the statements in this update that are not historical facts are forward -looking

statements. These forward -looking statements include our financial and growth projections as

well as statements concerning our plans, strategies, intentions and beliefs concerning our

business and the markets in which we operate. These statements are based on information

currently available to us, and we assume no obligation to update these statements as

circumstances change. There are risks and uncertainties that could cause actual events to

differ materially from these forward -looking statements. These risks include, but are not

limited to, the level of market demand for our services, the highly - competitive market for the

types of services that we offer, market conditions that could cause our customers to reduce

their spending for our services, our ability to create, acquire and build new businesses and to

grow our existing businesses, our ability to attract and retain qualified personnel, currency

fluctuations and market conditions in India and elsewhere around the world, and other risks not

specifically mentioned herein but those that are common to industry.

http://www.kpitcummins.com/


www.kpitcummins.com Page 3

Agenda

KPIT Business Overview

Growth History

Recent Performance

Update on Forex

FY10 Priorities

Vision

Sparta Merger

http://www.kpitcummins.com/


www.kpitcummins.com Page 4

KPIT Business Overview
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About us

BACKGROUND

üLineage from Kirtane & Pandit, Chartered 

Accountants (KPCA) a well respected accountancy firm 

in business for 50+ yrs

üIncorporated in 1990, IPO in 1999, issue 

oversubscribed 42 times

üCMMi1.2 L3, ISO 9001:2000 certified

üAchieved first Mission of reaching $ 100 M in 

revenues in FY07. This was the mission set in FY02 

when KPIT was about $ 10 M in revenues 

MISSION STATEMENT
To Be A Global Partner Of First Choice For Our 

Customers With Leadership In Select Areas

To achieve this we will:

üBecome partner of first choice and provide best value for all 

our customers

üBecome leaders in at least two focus areas and build 

capabilities and services to move up the value chain

üCreate the right conditions to allow us to collaborate

üCreate the right conditions wherever we operate, to attract 

and retain professionals who are capable of supporting our 

vision and mission

üBe known for social contributions to the communities we 

operate in

BOARD MEMBERS (Independent)

1. PadmabhushanDr. R. A. Mashelkar

2. Dr. Srikant Datar

3. Padmashri Ms. Lila Poonawala

4. Mr. Amit Kalyani

5. Mr. Sudhir Tilloo

6. Mr. Deepak Malik

MANAGEMENT TEAM

ü Mr. S.B. (Ravi) Pandit ðChairman and Group CEO

ü Mr. Kishor Patil ðCEO and Managing Director

ü Mr. Girish Wardadkar ðPresident & Executive Director 

http://www.kpitcummins.com/


www.kpitcummins.com Page 6

Strategy

FEW VERTICALS

üAutomotive & Transportation

ü Industrial & Farm Equipment

üHi-tech & Semiconductors

üEnergy and Utilities

ü ISVs

BUILDING EXPERTISE

üAutomotive Electronics and Embedded

üEngineering Services

üERP / PLM Services

üEnterprise Software Support

INORGANIC GROWTH

üDomain Expertise

üGeographical Presence

üCustomer Acquisition

üPartnership Approach

NURTURE RELATIONSHIPS

ü Identified Customer Universe

üStrong Customer Pyramid

üEach with potential of Multi Million $

üPartnership Approach

FOCUS

http://www.kpitcummins.com/
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Strong Business Model

Verticals

Auto Electronics: 

28.14%

CTO

Lines of 

Businesses

Semiconductor 

Solutions Group: 6.97%

Business IT: 52.18%

Diversified

Financial Services: 5.54%

GBS: 7.17%CFO

CIO /

CTO

Manufacturing BFSI

Geography

US

56%

Europe

35%

Rest of the World

9%

Automotive & 
Transportation 

ð30%

Industrial & 

Farm 

Equipment ð

50%

Hi Tech, ISV & 
Semicon ð12%

Manufacturing

92 % 8 %

http://www.kpitcummins.com/
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Our Offering Space

Global Business Solutions

CTO

CIO CIO

CFO

Hardware 
Design

Product

Development

Mechanical 

Design
Embedded

Electronics

Analytics

Sales, 

Distribution & 

after -market 

services

PLM & MES

I
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End to end ERP 

solutions

Procure to 

Pay

Order 

Management
F & A and 

Compliance

Warranty

Processing

Industrials and 

Farm Equipment

Automotive and 

Transportation

Hitech, ISVs and 

Semiconductors

IMC Dash

AUTO Dash

MIDAS

HITECH 
Dash

Help desk 
Manager
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O

D

U
C

T

I
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E
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O
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T
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Advanced Technology Solutions

http://www.kpitcummins.com/
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Secular Trends in the Automotive Industry

GREEN, SAFE, INTELLIGENT, 

CONNECTED, SMALL

The manufacturing world seems to be taking some more time 

to see a complete recovery. IT spend may continue to be 

frugal. However engineering spend may improve to bring out 

newer products in later years. Global technology related 

engineering spending is close to $850 billion (CY09) and 

currently a very small portion of this comes from offshoring.* 

Software products and engineering services revenue exports 

from India is currently $7 billion and is expected to rise up to 

$40 billion by 2020. # That provides immense opportunity for 

companies like KPIT Cummins serving engineering services 

domain. 

There has been a major shift in the global automotive market. 

China, India, Japan, Korea are fast emerging as key markets for 

the global automotive industry. Automakers are shifting 

production base from high -cost regions like North America and 

EU to low cost regions like China, India and South America. 

Greater China and South America are expected to represent 

more than 50% growth in global light vehicle production from 

2008 to 2015@. India is also fast emerging as a major 

production hub for the global auto companies. The cost 

advantage coupled along with high engineering skills has made 

India a preferable choice for automotive and component 

manufacturing. In automotive manufacturing, electronics now 

forms a very significant part . Electronic components which 

currently comprise 20 -25% of the total cost for all car 

categories are expected to reach 40% by 2015 . (Source: 

http://e2af.com/trend/071210.shtml ). With the increasing 

focus on hybrid vehicles, fuel efficient cars, infotainment 

and safety features, auto electronics will be the key growth 

driver for the automotive industry. With growing share of 

auto electronics, there is growth potential for the 

semiconductor products market for auto industry . Computer 

chips bring in major improvements in three areas of the car ñ

power train, safety systems such as air bags, anti -collision 

systems and body electronics including power windows to 

climate control. Chip consumption by auto industry in India, 

growing at a CAGR of 23.1% will be over $100 million in 2010$.

With our niche focus, domain expertise & technical expertise,  

we are well placed to leverage the opportunity and emerge as 

a key player in the automotive and manufacturing industry.

* Outlook Profit | # NasscomBooz Allen Hamilton Report

@ Auto Industry Outlook- ZacksResearch

$ ISA-Frost & Sullivan report

http://www.kpitcummins.com/
http://e2af.com/trend/071210.shtml
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Our Differentiator: Leadership in Automotive Domain

Light

Light

Level

Level

Climate

Powertrain

Transmission

Fan

Compressor

Damper

Cluster

Switch

Keyless

TPMS

Immobilizer

Mirror

Mirror

Door

Door

Lock

Lock

Seat

Seat

BCM Gateway

Roof

Wiper

Door

Lock

Door

Lock

Chassis

Brakes

Light

Airbag

Steering

Fuel Tank

Infotainment

GPS

Wiper

Blind Spot

13 OEMs(6 of Top 10) + 30 Tier I vendors 

+ 7 of Top 20 Semicon companies

Covers ALL SEGMENTS of the automobile 

From CHIPS MFRs Č Tier I Č OEMs

LARGESTAuto Embedded Team in India

Leadership in POWERTRAIN & HYBRID S/W

http://www.kpitcummins.com/
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Emerging Leaders in our Focus Areas

ü Top 3 semi companies from Japan

ü Top 7 companies in Auto

ü Top 2 ISVs in Enterprise Support  

ü Cummins experience : 50+ M global program 

ü 5 more marquee relationships

LEADER

S
c
a

le

ü Work with 2 of the Top 3 Investment 

Banks in France

ü Niche Sub domains areas: Payment 

systems, TAAS, Asset Management

ü Customer spread across all 

geographies  

ü 50+ customer relationships

ü Domain & Process expertise

- 1500+ projects

- Own IP in 13 models + 50 Microcontrolers

- Influencing position

- AUTOSAR, JASPAR, SPICE Level 5

- Largest no. of Offshore Development 

Centers

http://www.kpitcummins.com/

